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Dodge Presents Suggested 
Beer Truck Equipment for 
Breweries and Distributors 





Offers Selection of Trucks and Body Types Consid- 
ered Most Adaptable for Handling 
Kegs and Bottled Brew 


By J. D. BURKE 
Director of Truck Sales, Dodge Brothers Corporation 
Detroit, April 4.—In the time that has intervened since 
p adoption of Volstead amendment many changes have 
aken place that will make the marketing and distribution 


f beer so different from the customs in use prior to 1919 


hat new methods will have to be devised to meet the new 


conditions. 


No one is able to tell at this time just what 


= methods will be, because they will be based largely on 


aws and regulations that are still to be enacted. 
Hence, as this is written, no brew- © 


er, no agency planning to engage in 
the sale or distribution of beer, has 
definite knowledge of the precise 
Manner in which beer will be moved 
from opne-place, to.another by motor 
yehicles. Whether the beer will have 


draft sale or bottle sale, how much 
df it will be transported in barrels, 
in bottles, in standard wooden cases 


or in the newer corrugated paste- | 


board containers, will, of course, 
have an important bearing on the 
ultimate development of motorized 
beer transportation. 
Brewery executives 
realizing this state, yet anxious to 
be ready for the beer delivery rush 
when it comes, are solving at least 
a preliminary part of their problem 
by the immediate purchase of suit- 


@ble truck chassis and by turning | 
required | 
bodies over to local body builders | 


the task of furnishing 


who can proceed with their work on | 


chassis ready and waiting for them. 
One of the first examples of such 
foresighted action came to us im- 
mediately upon passage of the beer 
bill, when an Eastern brewery placed 

rders for twent-two Dodge chassis 

tended for local body fitting. The 
Same course was followed by a Mid- 
western brewing company whose 
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MASS, MOTOR TRUCK 
CLUB HEARS N.A.C.C. 


OFFICIAL ON FEES 


New Bedford, Mass., April 4.— 
Transportation costs would be in- 
freased generally to consumers with- 
put tangible benefit to producers if 
Public control of freight charges by 
motor trucks, notably the power to 

t minimum rates, and proposed in- 

reases in motor truck taxes to ex- 

rbitant levels, both embodied in 
ills which had been presented in 
arious forms to legislatures in Mas- 
chusetts became effective, accord- 

g to John V. Lawrence, field rep- 
fesentative of the motor truck divi- 
Sion, National Automobile Chamber 
of Commerce. 

He spoke before a meeting of mo- 
tor truck operators and their em- 

loyees from Fall River, New Bed- 

ord and surrounding territory, spon- 
se by the Motor Truck Club of 
assachusetts.’ 

Present applications of agricul- 
tural, coal and lumber interests for 

ductions in freight rates were fair 

vidence of public feeling on trans- 
—- charges at this time, the 
eaker said, 

“Motor truck operators pay in li- 
@ense fees and gasoline taxes for 
their use of the highways. In addi- 
tion they pay their proportionate 
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themselves, | 


| GRAHAM REPORTS 


| 








SALES UPTURN IN 


ENDING OF MARCH 


during the 


tail 


per cent, gain| 
over those of the | 
previous week, it | 
is disclosed in a/| 
compilation of re- | 





ports from all 
R.C.Graham sections o/ the) 
country. 


An even more pronounced upswing | 
is anticipated by officials of Gra- | 
ham-Paige Motors Corporation as | 
the automobile selling season enters 
the peak month. 

Fourteen hundred workers 
back at their jobs in the Wayne | 


-— | 
(Continued on Page 8) 


Detroit, Mich., April 4.—Rebound- | 
ing from the slump encountered | 
first | as compared to the 1926 100, is 68.1 
part of March, re- | 
deliveries of | 
Graham sixes and | 
eights for the, 
week ended March | 
25 showed a 40) 
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March Key City Sales Show 


Strength at Scattered Points 





WHOLESALE PRICE 
OF AUTOMOBILES 
OFF IN FEBRUARY 


Washington, April 4.—Wholesale 
prices of motor vehicles, f. o. b., 
dropped 0.4 per cent. during Febru- 
ary, according to the figures of the 
United States Bureau of Labor sta- 


tistics, Taking the prices of 1926 as | 
the hypothetical 100, the average | 
wholesale prices of motor vehicles 
during February were 90.9, as against | 


91.3 for January, and 95.3 for Feb- 
ruary, 1932, 

The average passenger car price 
during February was $671, as com- 
pared. to $674 in Janpary, and $694 
in february, 1932. These prices are 
based on the weighted average price 


of Buick, Cadillac, Chevrolet, Dodge, | 


Ford and Packard. 


Truck wholesale prices held steady 


during February, but their average, 


for both January and February, and 
compares to 76.2 for February, 1932. 


The average three-quarter to three | 


and a half-ton truck sold for $752 
during January and February, as 
against $842 in February, 1932. 


TEN SALES LEADERS 
THIS JAN. AND LAST 


New York, April 4.—Completion of 
the sales returns for January by the 
arrival of the figures for Iowa, de- 
layed by conditions in the state reg- 
istration bureau, enable us to com- 


are |pile a table showing the ten leaders | 
in passenger car sales this year in | 


comparison with the same months 


(Continued on Page 3), 





FEDERAL MOTOR TRUCK LAW 


New York, April 4.—The National Automobile Cham-| 


ber of Commerce, through Arthur C. Butler, assistant man- 
ager of its motor truck division, has issued a bulletin call- 
ing the attention of the industry to a new Federal truck and 
bus contro] measure which it is understood will be presented 
by its proponents to government officials identified with 


national transportation problems. 


ew) 


THOMPSON PRODUCTS 
GET BIG CHRYSLER 
VALVE SEAT ORDER 


Cleveland, April 4.—Contract has 
been closed with Chrysler Corpora- 
tion by Thompson Products, Inc., to 
supply Thompson valve seat inserts 
and retainer locks for Plymouth, 
Dodge and some of the larger 
Chrysler models to January 1, 1934. 

On the basis of recent levels of 
production, it is estimated this busi- 
ness will run 2,500,000 valves, 3,000,- 
000 retainer locks and 1,500,000 seat 
inserts for the balance of 1933. 

Thompson's Cleveland plants are 
now operating on an average of 
nine hours a day five days a week. 





The Chamber bulletin and its at- 
tached summary of the proposed law 
is as follows: 

“Attached herewith is memoran- 
dum of salient points in Federal 
truck and bus regulatory bill drafted 
as @ result of conferences of steam 
and electric railroads, public utility 
commissions and regular route in- 
terstate truck operators, represented 
by the American Highway Freight 
Association, the recently organized 
interstate common carrier organiza- 
tion. 

“We understand that no other 
trucking or motor interests were 
represented. The National Associa- 
tion of Motor Bus Operators were 
called into the conferences and un- 


separate bill on buses prepared. 
They took no part in the truck pro- 
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Returns Now Available Are Very Encouraging in 


View of Conditions Which Were General 
Early in Month 


_ New York, April 4.—Early returns on March sales from 
various key points continue to show spots of strength that 
are definitely encouraging, in view of the conditions that 


prevailed during a considerable 


MISSING ON AKRON 





| | 
! 
| 

New York, April 4.—Considerable 
anxiety was felt here today for the 
safety of Alfred F. Masury, vice- 
president and chief engineer of the 
International Motor Company, Mack 
Trucks, Inc., who was reported miss- 
ing in the crash last night of the 
giant naval dirigible Akron. Mr. 
Masury’s friends here had not given 


(Continued : on Page 8) 


15 STATES, 6 CAR 
MAKES ON JANUARY 
SALES HONOR ROLL 


| New York, April 4—Complete re- 
| turns from R. L. Polk & Co., includ- 
|ing the much-delayed Iowa figures, 
show a total of fifteen states on the 
honor roll and six companies, all 
| showing greater sales totals than in 
| the first month of 1932. 
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PLYMOUTH SALES FORCE 
‘APRIL OUTPUT UPWARD: 


in Plymouth retail | 
sales during the 
past two weeks, 
the volume of 
orders already re- 
ceived at the fac- 
tory for April 
shipment will jus- 
tify one of the 
largest production 
schedules in all 
Plymouth history, 


rapid upturn 


| Detroit, April 4—Because of the 
| 





accordingtoa 
statement issued 
here today by 
Harry G. Moock, 





H. G. Moock 


successfully endeavored to have 4| general sales manager of Plymouth 


Motor Corporation. 
“Banking restrictions cut our 
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part of March. 
In spite of the national banking 
holiday, Louisville, Ky., showed a 
| gain in passenger car sales in March 
| over the same month last year, and 
also over February, 1933, The total 
sales this March were 318 passenger 
car sales, against 276 in March, 1932, 
and 276 in February this year. Truck 
sales in March were thirty-two, 
against thirty-one in February. 
During the first three months of 
1933 passenger car sales in Louis- 
ville and Jefferson county, in which 


the city is located, totaled 991, 
against 861 for the same period last 
year, 


Wayne county, Mich., and the city 
of Detroit made a noble sales show- 
ing in March, in view of the fact 
that the banking situation there was 
about the worst of any place in the 
|}country. ‘Total sales for March in 
Wayne county were 1,657 passenger 
cars and ninety-nine trucks, com- 
paring with 2,045 cars and 102 trucks 
in February and with 2,462 pas- 
senger units and 254 commercials in 
March, 1932. The decrease in March 
|under February works out at prac- 
tically an even 19 per cent., which, 
in view of conditions, is actually a 
moral victory. 

For the first time in _ several 
months, Ford led the field with 604 
cars registered, with Chevrolet sec- 
ond, with 466. In February Chev- 
rolet was first, with 622, to Ford’s 
418. In third place in March was 
Pontiac, with 118, as against 173 in 
February. Plymouth had eighty- 
|eight, Dodge seventy-seven, Essex 
| sixty and Oldsmobile forty-seven. 
Ford was the only one of the leaders 
to show a gain over the preceding 
month. 

Automotive Daily News has already 
|noted favorable sales reports from 
various key points, San Antonio, 
Tex., for instance, showed a sub- 
stantial gain, New York city showed 
a gain in the third week of the 
month. Cleveland showed a de- 


(Continued on Page 3) 


ILLINOIS MAKES GOOD 
MARCH SALES TOTAL 


New York, April 4.—The first state 
to report on motor vehicle sales in 
March is Illinois and while the total 
shows a decrease from the same 
month last year, the drop is small 
enough to lend encouragement to 
the hope of substantial improvement 
in the immediate future. 

Illinois passenger car sales in 
March were 5,053 units, against 
5,376 in March, 1932. The decrease 
under March of last year works out 
at just about 6 per cent. Commer- 
cial car sales did not make quite as 
good a comparative showing. The 
total in March this year was 599 
units, against 780 in the same month 
of 1932. 

Considering the conditions that 
prevailed during so large a part of 
March the sales record made by 
Illinois is definitely encouraging. 
The state dealer organization be- 
lieves that April will make a con- 
siderable comeback and will prob- 
ably show an increase over the same 
month last year. 
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Dodge Presents Suggested 
Line of Beer Truck Units 


(Continued from Page 1) 


transportation manager, having been | of service. If barrel beer is to be 
approached earlier, had the dealer | transported, six half barrels consti- 
wire an order for twelve chassis.| tute an average load. 
Still other brewery concerns, espe- There will undoubtedly be dis- 
cially those having remained in the|tributors catering with special at- 
near-beer business, are adding to/tention to the home or residential 
present equipment by the purchase | trade, which, especially during the 
of truck units meeting established |summer months, will appreciate the 
needs. delivery of beer already cooled to 
In the meantime, the truck in-| drinking temperature. Such firms 
dustry is losing no time in making | may well be interested in another 
its own preparations. Engineers, | member of the recently-introduced 
series of low-priced Dodge com- 
mercial cars, the commercial sedan 
specially equipped with a body in- 
sulated and modified for dry ice 
refrigeration. This body lends itself 








designers, traffic experts are busy 
studying the various problems in- 
volved, and it is certain that what- 
for 
the 


ever may be the demands 
specialized beer transportation, 








FIG. 1—Dodge Slatted Rack Brewery Truck—Available in three sizes, 

mounted either on the G-31 1'¢-ten, the G-43 2-ton or the G-44 2-ton 

chassis. The approximate capacity is 80 cases for the 1'4-ten and 120 

cases for each of the 2-tom chassis. For easy leading, the bodies are 
provided with two side gates and a tail gate 


industry will be ready to furnish | admirably to the delivery of beer 
suitable equipment vastly superior |reaching the customer cold and 
to the means in vogue formerly. ready for immediate consumption. 
While preparatory work is going | Both the sedan and the panel bodies 
on, it is, of course, easy to foresee | are of unusually attractive appear- 
that motor vehicles will be called on | ance, which in itself makes a valu- 
to provide three types of beer trans-| able advertising adjunct for the 
portation. The first type is resi- | business using them. 
dential delivery; the second, city For city and suburban delivery of 
delivery; the third, long distance | barreled or bottled beer five new 
haulage between cities and in many | Dodge brewery trucks have been de- 
instances between states. veloped; two of them, shown in Figs. 
Dodge Brothers Corporation are /|1 and 4, are of the slatted rack type; 
favorably situated in having a/one, Fig. 5, is of the stake type. A 
variety of chassis, bodies and com-|lorry type, intended for kegs or 
plete standard units great enough to | cases, is shown in Fig. 2, and a gen- 
provide for practically any immedi-' eral utility flare board express type, 





FIG. 2—Dodge Lorry Type Brewery Truck—Designed to handle both 
kegs and cases. The chassis may be either 1',-ton, 80 cases, or 2 tons, 
120 cases, wheelbase being 157 inches, 136 inches and 165 inches 


ate requirement. Aside from this, | for all kinds of brewery hauling, is 
however, our designers and trans- | illustrated in Fig. 3. : 
portation experts have already de-| With the old-style keg delivery 


veloped a number of bodies specially | into saloon cellars being more or less | 


designed for beer transportation. | definitely a thing of the past, sure 
Probably the most apt description | to be followed by store delivery, at- 
of our situation is to say that we are|tention has been given to the pro- 


ready to supply beer transportation | vision of side and tail gates, as seen | 


the moment the needs of brewers, 
bottlers and distributors become! gates on three sides. Fig. 5 has a 
definitely known. total of six gates, two on each side, 
What we consider an ideal stand- | two in the rear. 
-ard unit for residential delivery of| ntercity and interstate beer de- 
bottled beers is the recently intro- | jiyvery will call for a variety of units 
duced Dodge commercial panel, @/ including heavy-duty trucks and 
six-cylinder, seventy horsepower | trailers, in which economy will be 
light delivery unit that is speedy, | achieved through special design and 
roomy in body, capable of carrying | construction. For this class of 
seventeen standard cases of beer and | transportation, Dodge engineers are 
a greater number of corrugated | perfecting a number of special 
packages. No changes are required 
to adapt the panel body to this type 


in Figs. 1 and 4, having loading 





(Continued on Page 7) 





FIG. 3—Dodge Flare Board Express Brewery Truck—A strongly built 

general utility body, adapted to all types of brewery hauling. To pro- 

vide low leading height, the express body is built with wheel housings. 

With the 1'4-ton chassis, the capacity is 80 cases; with the 2-ton 
chassis, 120 cases 









HAYES BODY 
Detroit, April 4—Hayes Body re- 
ports for 1932 net loss of $294,076 
against loss of $880,299 in 1931. 


PARMELEE 


New York, April 4.— Parmelee 
Transportation and subsidiaries re- 
port for 1932, as certified by inde- 
pendent auditors, net loss of $2,801,- 
470 after depreciation, amortization, 
interest and other charges, includ- 
ing $906,318 loss on sale of securities 
owned or written off as valueless 
and $488,114 loss on account of dis- 
continued operation of companies. 
In,1931 the company reported net 
loss of $3,165,954 after depreciation, 
interest, etc., and after reserve of 
$2,000,000 appropriated for contin- 
gencies. 


S. O. OF INDIANA 


New York, April 4—Standard Oil 
Company of Indiana and subsidi- 
aries report for 1932 net profit of 
about $16,500,000 after depreciation, 
depletion, amortization, interest, in- 
ventory adjustment, Federal taxes, 
ect., equivalent to $1.03 a share (par 
$25) on 15,941,894 shares of capital 
stock outstanding at the close of 
the year. This compares with net 
profit in 1931 of $17,596,396, or $1.04 
a share on 16,908,543 shares then 
outstanding. 


WESTERN AIR EXPRESS 


New York, Aprii 4.—Western Air 
Express reports profit of $43,271 
after taxes and charges, compared 
with profit of $193,382 in 1931. The 
profit is exclusive of the company’s 
share of net income of Transcon- 
tinental & Western Air amount- 
ing to $159,809, while the 1931 figure 
is exclusive of the proportionate 
loss of Transcontinental & Western. 


CHECKER CAB 


New York, April 4.—Checker Cab 
at $6 for 100 shares led the list of 
six stocks traded on the New York 
Stock Exchange which commanded 
a premium yesterday in the loan 
crowd. Fifty-one stocks loaned at 
a@ general interest rate of 1 per cent. 
Ninety-six traded flat, that is, the 
borrower received no interest rate 
on the funds deposited as security 
with the lender. 


FAILURES 

New York, April 4.—Business fail- 
ures in the week ended March 30 to- 
taled 437, compared with 393 in the 
preceding week and 610 in the 1932 
period, according to Dun & Brad- 
Street, Inc. March failures were the 
lowest for that month since 1925. 

Business insolvencies during the 
first quarter of the current year- 
totaled 7,400, against 9,338 in the 
Same period last year, a decline of 
20.8 per cent. The total is also 14.1 
per cent. below that for the corre- 
sponding three months of 1931. 

Failures in Canada last week 
numbered sixty-two, compared with 
fifty-six in the preceding week. 
There were forty-four failures in 
the same week last year. 


REORGANIZERS BUY 


FISK AT AUCTION 


Chicopee Falls, Mass., April 4.— 
Real estate, buildings and other 
property of the Fisk Rubber Com- 
pany, in receivership since 1929, 
were sold at auction here this after- 
noon to Orrin G, Wood of Boston, 
representing the Fisk reorganiza- 
tion committee, for $3,030,000. The 
only other bidder was the General 
Tire and Rubber Company of Akron, 
O., which was represented by its 
president, William O’Neill. 

Sale of the property to the Wood 
committee was regarded as virtu- 
ally assuring continuance of the 
Fisk company as a going concern 
and means continued employment to 
more than 1,000 Chicopee workmen. 
The property sold has a book value 
of $23,000,000. 

Sale of the property under author- 
ity of the Federal District Court 
was conducted by John B. Pierce, 
co-receiver, Boston attorney, and 
opened at 10 o'clock this morning 
at the main office of the company 
here. Bidding was started by S. 
Stanwood Menken, New York at- 
torney, for Mr. O’Neill at a figure 
of $2,500,000, and moved by easy 
stages to $3,000,000, the latter a bid 
in behalf of the Wood committee. 
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Detroit Editor 










ct the most intricate of jigsaw puzzles should have 
no terrors for Bob Thien, because he’s doing bigger and 
better things in the way of laying out newspaper adver- 
tising schedules, pieced together so that every part fits. Bob 
is Pontiac contact for Campbell-Ewald, and in making up 
his allotments he takes into consideration the number of 
cars sold in each territory—so much per car for advertis- 
ing, you know. 

There’s been such an unparalleled pick-up in retail 
sales in the smaller communities this spring, though, that 
Bob is having trouble with his advertising jigsaw puzzle. 


“How can you figure it out when you find one dealer ~ 


in a small town who sold only two cars all of last year, and 
who already has retailed forty-two so far in 1933?” 
grumbles Thien. “And here’s another who handled twelve 
in 1932 and sixty-two so far this year. And These are not 
unusual. They’re certainly selling Pontiacs out in the 
sticks.” * . * 

“DEALERS WHO WERE OVERSTOCKED — and 
there were few of them—when the bank holiday struck the 
country were in luck,” comments Joe Burke, head of truck 
sales for Dodge. “Retail buying kept up, but factories were 
closed down, so deliveries had to be made from the sales- 
room floors. The dealers who had plenty of cars and trucks 
in stock were the ones to profit from what, in other times, 
would have been said to be overbuying from the factory. 

“The same thing applied in other businesses. I know 
of a big grocery house which put its canned goods on the 
counter at 5 cents a can before the bank holiday, and couldn’t 
sell the stuff. So when the banks closed they jumped the 
price to 20 cents, and cleaned the shelves.” 


” oa * 

. THE ADCRAFT CLUB of Detroit, which is piloted by 
John Gaughen, is doing constructive work by co-operating 
with the Bureau of Research and Education and the Adver- 
tising Federation of America in putting on a series of radio 
talks on advertising. Two of the local speakers have been 
Howard A. Coffin, president of the White Star Refining 
Company, and H. J. C. Henderson, director of sales and 
advertising of Fisher Body. In his talk on “The Cost of 
Advertising” Coffin dispelled the illustion that the amount 
of advertising charged against each car is pretty high. He 
quoted statistics showing that only 3% per cent. of the 
selling price of the average car goes for advertising—about 
$17 on a $500 car. * * * 

THE MILK in the cocoanut of Henderson’s address on 
“Advertising and the Machine Age” was: “In all the history 
of selling, there never has been a greater invention than that 
of advertising, which has become industry’s most powerful 
sales force. Just as machines brought mass production, so 
advertising made mass selling possible.” A classic, so much 
in so few words. * * * 

NOT SOMETHING for the book, but something out of 
the book is the bit I picked up at the Dodge plant, where I 
learned that Cleo S. Bourgeois is recorded as the oldest Dodge 
salesman in point of service. For nineteen years he has been 
associated with the oldest Dodge direct dealers in the Cleve- 
land area, Canning & Harmon. 

Bourgeois has sold Dodges continuously since the incep- 
tion of the Dodge company itself. He made his first sale to 
Charles H. Olds, a prominent Cleveland attorney. The sale 
consummated with nothing to show but a catalogue before 
the first sample car arrived in Cleveland. 


TOM CORPE, advertising manager of General Motors 
Products of Canada, has dug up for me the interesting infor- 
mation that everybody in Canada averaged 1,000 miles of 
motor travel last year. He gets this from a study of Domin- 
ion statistics, which shows that gasoline sales in 1932 in 
Canada are estimated at 503,452,000 gallons. At twenty miles 
a gallon (Isn’t that a bit high, Tom?), the mileage covered 
would be 10,000,000,000 miles. This allows a distance of 
8,000 miles for each of the 1,200,000 cars and trucks in the 
Dominion. There is a motor vehicle for every eight people, 
so, with one person to a car, while this mileage was being 
covered gives the answer—everybody in Canada averaged 
1,000 miles of motor travel in 1932. 


. 

ALFRED P. SLOAN, Jr., Walter Chrysler and Donald- 
son Brown are the three automobile men on the directory of 
our new bank here. It won’t be long before we are on an 
even keel again, that additional 40 per cent. payoff to depos- 
itors being promised in the very near future. 





/ 
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TEN SALES LEADERS 
THIS JAN. AND LAST 


(Continued from Page 1) 


in 1932. The following table shows 
the leaders and their totals this year 
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Flexibility in Advertising 
N a recent issue of Printer’s Ink P. K. Wrigley, president 
of the William Wrigley, Jr., Company, one of the leading 
erganizations in the world in the scientific use of advertis- 
ing, has something interesting to say in regard to flexibility 
in advertising. 

“We don’t really figure it,” says Mr. Wrigley. “That is 
to say, we don’t arbitrarily say that we will spend a fixed 
total amount of money for advertising in any one year. 
Rather, we let the course of the sales cufve for the business 
as it moves during the year dictate to us, within a fairly wide 
range, what we need to spend in order to keep that curve 
moving in the right direction. 

“Our advertising budget is planned to take care of main- 
taining from month to month a stable volume of business. 
This requires an appropriation based upon experience in 
previous years. Then we provide a substantial surplus to 
meet contingencies during the year and to make the growth 
of sales that we desire.” 

American business in general understands the impor- 
tance of advertising. It was by the help of advertising that 
the American industrial ideal of mass production grew to its 
present place in our system. Without advertising to push 
demand and distribution our huge plants never could hope 
again to get back on the production basis that we hope is 
“normal.” 

However, advertising has so many uses and so many 
individual problems to solve that it is impossible to lay down 
hard and fast rules to govern its employment. Advertising 
schedules for promoting the sale of chewing gum will be 
very different from those designed to sell motor cars or 
motor trucks or service for both classes of vehicles. 

One rule, though, will apply to advertising of all classes, 
and that is the need for flexibility. For a company to set 
aside, say, 5 per cent. or 10 per cent. of its gross sales volume 
to be spent in advertising and then chop that up in twelve 
equal installments to be used during the year is not skillful 
advertising; it is not advertising that will yield the greatest 
possible returns. 

For instance, right now we are standing on the verge of 
the peak season of the year for motor vehicle service sales. 
A greater percentage of the total expenditure for service will 
be paid out during April and May than in any similar period 
of the year. Obviously, the wise dealer will go after that 
extra service money with everything he has. His advertis- 
ing appropriation should be made in such a fashion that it 
has flexibility enough to allow him to spend extra money to 
bring in his share or more than that of the extra service 
business to be gotten in April and May. 


Road Cineatineitinis in 1933 


President Roosevelt is casting about for public works, 
beneficial in themselves and giving the greatest return in 
wages paid to those laboring on them. It is vitally necessary 
that any public money spent at the present time, shall put 


the greatest possible percentage in circulation in the form| 


of wages. Unemployment relief is vital to the welfare of the 
country. 


The United States Bureau of Public Roads recently pre-| 


sented figures showing that 91 per cent. of the money spent 
on concrete roads goes out in the form of wages and salaries. 
In the building of battleships a large percentage of the money 
expended is in wages; in the building of waterworks most 
of the money goes out in wages. . 

But surely no other form of public building, brings the 
same amount of permanent benefit to the country as a whole, 
as does the construction of permanent highways. Battleships 
become obsolete and have to be scrapped, but roads once 
built can be kept forever at comparatively slight expense for 
maintenance. ; 


KEY CITY SALES 
SHOW STRENGTH 


(Continued trom Page 1) 


crease, but the drop was of moderate 
size. 

Los Angeles, Cal., made a good 
showing in comparison with last 
year, total sales of passenger cars 
up to March 28 being 984, against 
1,099 in the same period of March, 
1932. In February this year passen- 
ger car sales totaled 1,269. 

Commercial car sales in March, 
1933, were 109, comparing with 168 
in March, 1932, and with 146 in Feb- 
ruary of this year. Los Angeles sales 
in February had started a definite 
upturn, which was halted, or, rather, 
slowed down, by the banking holiday, 
but, taking the situation from a 
broad point of view, the showing 
made in March was excellent and 
indicates the possibility of a strong 
revival in April, May and June. 


TRENTON A. T. A. URGES 
MOTOR BUSES REPLACE 
TROLLEY CAR SYSTEM 


Trenton, N. J., April 4—Substitu- 
tion of motor buses for the present 
electric street cars in Trenton is 
urged by the Trenton Automobile 
Trade Association. After what 
members of the trade association 
declared was careful study and 
thought they have arrived at the 
decision that the use of motor buses 
would be greatly beneficial to the 


| conditions of congestion. 

In this connection the automobile 
dealers have prepared a letter set- 
| ting forth their opinion in the mat- 
ter and have forwarded it to the 


to take the matter under early con- 
sideration, with the end in view of 
persuading ‘the Trenton Transit 


able improvement.” 


tion to the City Commission five 
reasons are emphasized to warrant 
the substitution of buses for the 
present trolley cars. These reasons 
are: Relieve congestion, increase 
mile rate of all street traffic, in- 
crease safety of passengers through 
alighting directly on the curbs, elim- 
inate the unsightly and dangerous 





wires, poles and Street rails, and do} 


losses to 


away with underground 
water mains, etc., due to elec- 
trolysis. 


The letter to the City Commission 
was signed and forwarded at the 
direction of the association by Har- 
old F. Brooks, secretary of the trade 
organization, 
| MOTOR FATALITY RATE 

CUT IN YEAR MARCH 18 
Washington, April 4.—An average 
|of nineteenth deaths daily occurred 
from automobile accidents in eighty- 
six large cities during the four weeks 





summary issued March 30 by the 
division of vital statistics, Bu- 
reau of the Census. For the fifty- 
two weeks ended March 18, however, 
the daily average number of deaths 
from automobile accidents in these 
cities was slightly more than twen- 
ty-one, as compared with twenty- 
five for a similar period ended 
March 19, 1932. 


| traveling public and relieve traffic | 


City Commission, urging that body | 


Company to make “this most desir- | 


| In the association’s communica- | 


ended March 18, according to a} 


Proposed Federal Truck Law 


Summarized 


(Continued 


visions and declare that they did 
not state their opposition with refer- 
ence to the freight carriers. They 
are satisfied with the provisions of 
the bill as they relate to bus regula- 
tion, 

“This bill has many of the pro- 
visions for business regulation which 
are contained in the uniform regula- 
tory bill recommended last fall by 
the National Association of Rail- 
road and Public Utility Commis- 
sioners. 

“Im its original form the drafted 
bill contained provisions for Fed- 
eral license tax. The bill empowers 
the Interstate Commerce Commis- 
sion to issue certificates to require 
publishing and filing of rates and 
examination of books of interstate 
common carrier operators. The 
commissicn is given authority in the 
bill to prescribe minimum rates for 
contract carriers if it believes con- 
tract carrier rates are unduly low 
or discriminatory or that they have 
an adverse effect on existing com- 
mon carrier operation. : 

“It is understood that the bill 





will be presented immediately by its 


proponents to various government 
officials 
transportation policies. 

“This bill is 
only interstate operators, and makes 
no provisions for intrastate regu- 
lation, which is left to the states.” 

Digest of features in the Federal 
truck and bus regulatory bill drafted 
by representatives of railroads and 
the American Highway Freight As- 
sociation with public utilities com- 
missioners is as follows: 

“Reauires Certificates for Com- 
mon Carrier Interstate Operators— 
Such certificates will be granted to 
all common carrier interstate oper- 
ators who were providing an ade- 
quate service as of January 1, 1933. 
All other common carrier operators 


| commission will have to appear at 
a hearing before the commission in 
| order to obtain certificates. 

| “Nothing contained in the trans- 
portation act of 1920 shall be con- 
| strued as expressing a preference by 
Congress for rail or water transpor- 
tation over transportation by motor 
vehicles, or to affect in any manner 
the issuance of a certificate of pub- 
lic convenience and necessity under 
the provisions of the act. 

“Permits for Interstate Contract 
Carriers—Requires that all inter- 
state contract carriers receive a per- 
mit from Interstate Commerce Com- 
mission before operating in inter- 
state commerce, provided the com- 
mission is convinced that the service 
is consistent with the public interest. 

“The measure hold that ‘no per- 
son or corporation shall at the same 
time hold a certificate of public 
convenience and necessivy under this 
act and a permit under this act au- 
thorizing operation for the trans- 
portation of property by motor ve- 
| hicle.’ 





sition—Any consolidations, mergers 
or acquisitions involving a common 
carrier by motor vehicle must be 
|} authorized by the commission. 

| “Surety Bonds for the Protection 
| of Life and Property—The ccommis- 
| sion has the right to fix rulcs and 
regulations governing surety bonds 
or insurance for the protection of 
life and property. 

“Rates and Fares of Common Car- 
riers—Tne rates, fares,. cliarges, 
| rules, reguiations and practices by 
motor vehicles for transportation of 
persons or property ‘shall be just 
and reasonable and free from unjust 
discrimination, undue preference, or 
| undue prejudice with respect to the 
patrons of any such carrier.’ 

“The Interstate Commerce Com- 
mission is empowered to supervise 
rates and fares of common carrier 
motor vehicles. Tariff charges must 
be filed and published by common 
carrier motor vehicle operators. 

“Contract Carriers’ 
sions—Contract carriers will be re- 
quired to keep open for public in- 
spection in the manner prescribed 
by the commission, copies of con- 
tracts containing the minimum 
charges for the service they perform 
in interstate commerce. Contract 
carrier charges must be filed and 
posted. 

“*Tf at any time after full hearing, 





cs 
o 





identified with nationa? | 


designed to cover | 


applying for certificates from the | 


Rate Provi- | 


by N. A.C.C. 
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upon complain or in an investiga- 
tion on its own initiative, the com- 
mission finds that any charge or 
any rule, regulation or practice af- 
fecting such charge, or the value 
of the service thereunder for the 
transportation of passengers or 
property in interstate or foreign com- 
merce of a contract carrier by mo- 
tor vehicle is unduly low in that it 
(1) gives or causes any undue or 
unreasonable advantage or prefer- 
ence to those whom it serves as 
compared with the patrons of any 
common carrier, or (2) subjects the 
patrons of any common carrier: to 
any undue or umreasonable discrim- 
ination or disadvantage, or (3) by 
unfair competition unduly impairs 
(a) the service or business, or (b) 
the regulation of the service or 
business of any common carrier in 
interstate commerce, the commission 
may determime, prescribe and order 
| the minimum charge to be there- 
after assessed and collected or im- 
| posed by such carrier, and the rule, 
regulation or practice thereafter to 
be observed.’ ” 


15 STATES, 6 CAR. 
MAKES ON JANUARY 
SALES HONOR ROLL. 


(Continued from Page 1) 


The companies which bettered 
their sales totals of January a year 
ago include Austin, De Soto, Dodge, 
| Plymouth, -~ Pontiac and Rockne, 
| Ford showed a slight loss in the 
| January returns, 13,096 thigy year, 
|against 13,246 in January, 1032. A 
| very slight increase would have put 
Ford on the honor roll. 

The following tables show the 
| states and the companies that im- 
proved their previous year’s records 
lin January, 1933: 
Cars Showing Gains 


1933 1932 
NN en eden kets 435 61 
[Eee MN cccsceceoes a. 1382 Lae 
I tee cane 3.517 2,608 
| Plymouth ..ccccccsces 11,666 4,768 
| POMGIAS 2. nccccccccces 4,336 4,016 
[OD Jos 4500 caer ae 1,191 350 
States Showing a Gain 
1933 1932 Gain 
California 5,984 5,278 706 
Illinois 5,909 5,164 745 ° 
Kentucky ...00 1,507 1,041 466 
Maryland ...... 1.387 1,292 95 
Michigan ...... 4,632 4,137 495 
| Minnesota ..... 1,333 1,270 63 
| Nevada ......... 120 89 31 
| New Mexico .... 256 249 7 
|New York ...... 11,273 10,760 513 
North Carolina.. 1,502 1,231 271 
RO i do cela we cack 4,793 4,407 386 
| Oklahoma 1,547 1,439 108 
| Tennessee 1,293 1,110 183 
|Texas .......... 4661 4,119 542 
West Virginia .. 763 728 35 
' AUTOMOTIVE EMPLOY MENT 


UP 11.7 PER CENT. IN JAN. 


Washington, April 4.—Employment 
| in the automotive industry gained 
111.7 per cent. in January, as com- 
pared to December, according to a 
report issued by the United States 
| Bureau of Labor Statistics after a 
|survey of 246 manufacturing estab- 
}lishments employing 199,317 workers. 
| The pay roll increase for the same 
| period was 13.8 per cent., a larger 
jgain than that of employment. 
| Employment over the year, how- 
lever, has decreased 20.5 per cent., 
|while pay rolls have decreased 23.9 
|per cent. Taking 1926 as the hypo- 
'thetical 100, employment during 
| January registered 51.6 and pay rolls 
| 35.3. 


|” COMING EVENTS 


| APRIL ~ 
|12-27—Milan, Italy. International Auto- 


“Consolidation, Merger or Acqui- | 


mobile and Nautical Show. 
21-21—Cleveland, ©. Nationa) Petroleum 
Association, meeting. 
MAY 


2- 5—Washington, D. C. United States 
Chamber of Commerce, meeting. 


| 17-18—Tulsa, Okla. American Petroleum 


Institute, mid-year meeting, Mayo 
Hotel. 
JUNE 
16-17—Louisville, Ky. American Automo- 


bile Association, convention. 
18-July 3—Bordeaux, France. Seventh Au- 
femete, Nautical and Aeronautical 
how. 
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Production — Engineering —Factory 
Edited by Herbert Chase 


ing a larger body with simple con-|tire, employing the latest type ply 
tours and more regular shape. development, is designed to prevent 
W. E. LAY, separation. It is claimed that tires 

Professor of Mechanical Engineer- | containing the new ply design in 
ing, University of Michigan. tests made by Goodrich gave three 
—_—__—_—_—— times the blow-out protection af- 


GOODRICH OFFERS forded by standard tires without the 
safety “golden ply.” 
‘ ? asi 
GOLDEN PLY’ TIRE) castERN SAFETY GROUP 
sll a CONFERENCE ON MAY 4 
Newark, N. J., April 4.—Discussion 
of the financial loss from accidents 
will feature the ninth annual East- 
ern Safety Conference May 4 at 
the Robert Treat Hotel. More than 
800 representatives of New Jersey 
industries and safety organizations 
will attend. 
Agencies co-operating include 
Newark Safety Council, Hudson 
County Safety Council, Paterson 


Safety Council, National Safety 
Council, Northern New Jersey Chap- 








Patsch Sound Amplifier 


Pertinent 





POKES and PARRIES 


By HERBERT CHASE | By 
Engineering Editor READERS 


Short Bodies of the fuselage which might be ap- 


plied to the automobile with the | 
I was very much interested in the | same results. ‘We might, therefore, 


article by Herbert Winter in your | still have a comparably short ma- 
issue of March 4. He and I recently | Chine and still not so much disturb- 
. 'ance of the air through which the 
had a pretty good discussion of the | vehicle passes. 
article and the ideas voiced in it. I Our long-tailed body was un- 
would like to make it clear that the | wieldly and perfectly impracticable 
long-tail streamline model which ; se¢ ie oo a re _ 
“doped out” a fairly acceptable sub- 
was used in our tests "ae "a |stitute. We had started some tests 
general ae eae a Of | of our own along a similar line, but | 
air is only one method of producing | did not go far enough to achieve any ter American Society of Safety En- 
a fairly streamlined body. Perhaps | notable results. New automobile tire incorporating | gineers, New Jersey Sanastnank of 
I should say it is one way of reduc- I am very glad that he brought | a construction change which is said| Labor, Elizabeth Safety Council and 


~ 
~ 
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W PATSCH MFG CO 
7 ae ee) 














An instrument designed to deter- 


ing the turbulence plus the effect 
on the surrounding air. I guess we 
might call it the splash of air as 
the vehicle moves through it. I 
felt at the time of our tests that 
there must be other methods of re- 
ducing this splash, something simi- 
lar to the use of the N. A. C. A. 


out his*idea at this time, and the 
discussion of this same general idea 
of how to reduce the air resistance 
of a motor vehicle. I still think 
that one of the best things that 
can be done is to smooth out the 
general contour of the vehicle, tak- 
ing off the “wind claws” referred to 


cowling over the engines in the nose'in my paper and perhaps even us- 


to protect against blowouts, recently 


Rahway Safety Council. Fred M.|™ine the location of any motor 


announced by the B. F. Goodrich} Rosseland, secretary-manager of noises is now being marketed by. 


Company. The major improvement 
is a ply made of a special compound 
which resists internal heat and fric- 
tion, according to Goodrich en- 
gineers. Separation of rubber from 
fabric is said to be a major cause of 
premature tire failure. This new 


Newark Safety Council, is secretary the W. Patsch Manufacturing Com- 
of the general committee. pany, Santa Barbara, Cal. 

josiccioiaatnail The sound box, 2% inches in 
diameter, is made of sound-ampli- 
fying material and has a flexible 
nickel-plated steel shaft 3 feet long 
welded to the amplifier. 








CLASSIFIED ADVERT‘SEMENTS 
IN THE AUTOMOTIV}' DAILY 
NEWS BRING RESULTS 








FINAL REVISION, COMPLETE NEW PASSENGER 


Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Llinois, which are supplied by the Robinson Advertising Service, Springfield, 0l., and New Jersey, 
in the New York state total. Some of these data have been published previously, but is given here complete for the convenience of our subscribers; 


Returns for today: Arkansas, 


In this table, 48 states and the District of Columbia 


CHRYSLER GROUP 









GENERAL MOTORS GROUP HUDSON GROUP 


FORD GROUP 











States 


Chevrolet 
La Salle 
Oldsmobile 





Chrysler 
De Soto 
Dodge 
Plymouth 
Totals 
Cadillac 
Pontiac 
Essex 
Hudson 
Totals 
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Alabama a 8) 3] 14! 68| 8 
Arizona | | 5| 6| 13; 24| 43) | 43 | 13} | 75| | 3| 7 98 | 3| 2) 5 
Arkansas | 21| 13} 93| 156 283 | 359, ~Ss«XJ 360,sayti(‘<‘Cé*s 738) 2| 8) lll .!:lhlUCUc CC Mm 
California 113] 151| 315) 934) 1514[ ‘1223 25) 1248 | 313] 36, 1775) 30| 48; 130) 2332, =«lla’——<“‘C YSCO!O!O!#C« SS 
Colorado | 24| 11| 49| 210) 294 | 209) 5| 214 | 46 | 3] 403/ 2| 10] 46, «473i4 28| Ge 32 
Connecticut | 13} 21] 39| 163) 236 | 91] 4| 95 | 60) 6| 353] 2) 6) 77, ~«504| 13} 3| ~ 
Delaware | 9). 2| 1| 21) 33] 44, | 44] 17| i 100} | 4) 20) 141} 6) | 6 
Florida | 16; 7| 37] 239) 299 | 380) 2| 382 | 59) 3) 536| 5| 6| 46| 655 | 24 Gee 
Georgia | 5| 5| 11) 99] 120, 8. + +| +96) 24 1| 299) 5| 6| 20] 355 | 3| l 3 
Idaho “| ] 2| 2| 30) 34| 30| 1) 31| 2| | 57 | 3| rT) a a eee 
Illinois | 113). ~—«21'71| 237| 954! 1475| ‘1165; 35) 1200 | 321| 33;  —:1601| 25] 155) 379) 2514; #«+‘10) 12) 82 
Indiana | 24) 99] 110) 497 730 | 527] rT 528 | 80| 5| 957| 6| 58| 111| 1217] 68) 10) 78 
lowa | 8 7 31| 116| 162, 167, #2) «41694 28) 1| 543/ 1| 15| | «| 2 #4} 
Kansas | 2| 5] 19) 107] 133] i a at az | | 232/ ] 6| 33 305 | 18) 1] 19 
Kentucky | 31] 33] 84| 277| 425 | 233] | 233 | 40 | 1| 600| 2} 9| 44| 696 | 18| 3| 21 
Louisiana | 9| 7| 93| 94) 203) 302 1| 303, ~—~CO*~*«Sd 2} 563} 2| 8| 30| 636 | 10| . 
Maine | 1| 4| 16| 56| 77| 61] | 61] 24| l 112) 2| 5| 30) 173 | — ee 
Maryland | 24 24| 33| 187] 268 | 183} 5| 188 | 49) 2| 603] 3| 12' 74) 743| ~~ 36) 9| 45 
Massachusetts | 39] 39 92 399) 569 | 346) 8| 354 | 183} 8] 981] 14) 52) 238] 1476 | 64| 11| 75 
Michigan | 50| 68) +~«245 416) ~~+~*779*i4 781, ° #«+9 788 | 223/ 17; ~—«1801/ 18| 109] 425) 2593 | 110) 23] 133 
Minnesota | 21 7| 40] 170] 238 | 180) 8| 188 | 73) 5 586| 2| 16; 81] 763 | 22) a 
Mississippi | 3| 5 10} 18} 72| | 72 | 12) 1| 230| | 3| 18| 264] ee ee 
Missouri | 17] 21 45| 188) 271] 321 5| 326 | 61| ij 444 2| 10| 70| 588 | 15| 1| 16 
Montana { | 1| 2] 7| 10| 20) | 20] 5| | 25) | | 1| 31| 1 l 1 
Nebraska | 9 1| 29 li] 164) ion | 107 2). ~SC«&ON 310) 3| 15) “4 @4i2j °&5) | 5 
Nevada | 2| ] 10) 12] 43] | 43 | 8] 1] 37] 2| 6| 54] | | 
New Hampshire | 3} 1| 6 28; 38 | 33] | 33 | 7| | 62| 1| 2) 11| “83 | 1| | 1 
New Jersey | 55) 47] 101 | 408; 611] 206, +7 + sos] 163; 22) 1214, 27| 52) 294] 1792 | 51| 13| 64 
New Mexico | 3| I 10,34) SC*=<“*;*étsYSC*‘C#SCONSCO#*~dN;*S(*TWN.“SNWNWWs w®@y—~=<“‘éCY:S™FC*T:«~CSCéidCOT 2| ] 10| 129 | ij ] oe 
New York | 202) 197| 593) 2038; 3030] 1117) 45) 1162] 763 | 86, 3708) 70) 131] 607] 5365 | 193] 35] 228 
North Carolina | 25) 12| 50) 175) 262, +300) 3 303 | 38| 3| 669| 2| 14| 71| 797 | 51) 2| 53 
North Dakota | 2| ry 7| ll Oo 7| i 65) | 1 10} 83 | | | 
Ohio | 75| 155,211, +781; ~~+«1222{ +754). +401 764) 169-20 i654) 19) 65) 308) 2235; 115; 18; 133 
Oklahoma | 12) 13} 99 197, | 321, 224, #&«;11| 225) #461, 5 797 | 10) 68| 941 | ie ee: 
Oregon | 4| 1i| 19) 51| ae ee Te. ee — ee ee ee a ae ee 
Pennsylvania | 87] 81| 259) 767| 1194] 594] 8) 602 | 280) 20; ~—«:1763/ 21) 57] 281) 2422 | 102] 15] 117 
Rhode Island | 4| 17] 21| 71| 113 | 32] — a. <4 138| 2| 3] =z (SS oe 
South Carolina | 8) 3] 16). ~~ 83} 110] —«149)~SCS«&Sté‘<2 72C~S*wN AY 20) | 260) ] 3] 14) 297 | 10 i, 
South Dakota | 1| 2) 10) 58| 7i{  ~*56j | 56 | 5] | 111| | 8) 8 132] 2) ae 2 
Tennessee | 19} 10| 45 191| 265, 200. ~«~«S|~SC*=<“‘zaY!~C]SCSCSC~«SCt“‘é‘iCO!O!#!#C«*SS|~SC~*«‘iS|:#O#OC«#SS|C ‘ist TOC‘i’:SC*é‘éCM];”CO*O#*;*‘COUG 
Texas | 81| 23/ 130 466| 700 | 821) 9—C~*~“C«*‘«‘«C OY 191) 10| 2467 8| 37| 192| 2905 | 47| 3] 50 
Utah | | 7 7 10) 38] 55 | 42) 1) 43 | 9| rT 79) eel 4, ~ 94 14 — 14 
Vermont | | 1| ‘ q 17| 25 | 25) . ne | 44| 1| 1| 10) 63 | 10| 2| 12 
Virginia | 14] 24; s«G1|_—S—«64 263,245, —“(‘é‘ w;é~C~*~‘“‘CéCYS 40] 2| 464) 1 7| 61) 575 | 39| 1| 40 
Washington | 10| 17] 51/ 137] 215, 165) ~Ss=i“‘!”S*~«dTYSC~*~«~S 4| 273| 1, "20; 61| 402 | 14] 4| — 
West Virginia | 10) 10) a wi | wa i °+z,-y #7 °&4,11 oo 2 ij 29, 303 | ay ~Cti<“‘c,:*”*=<;‘C(C(‘RG 
Wisconsin | 7| 16| 64) 143] 230 | 154) 1| 155 | 69) 3) 419] T,T if ni a 15} 69 
Wyoming | 4| 3} 5| 23] 35 | 26| 1| 27] 15| | 69| 3] 9| 96 8] 2) 10 
Dist. of Columbia 10) 8] 32| 79] 6: lc. —— Cl U...::~_ COL, a... l,l oe ee re 
Line Totals 1196} 1371; 3517, 11666 13096| 211| 3816| 309| 29925 293| 1039) 4336) 1489 239) 


Group Totals | | | | | 17750 | i | 13307 | | stf | | Jove | 39718 | | | 1728 
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Retail Salesmen — This Is Your Page 


This department is devoted to the interests of the retail sales divi- 
| 











sion of the industry. Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. It wants you to pass on 
your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 
let us get it ready for publication. Your achievement or your mistake 
may help another salesman to make sales or avoid errors that cost 
you commissions. 

Dealers read this page. Give us the benefit of your reactions on 
these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t, 


Dealer Activties . 


Our Leading Dealers and How 
They Gat That Way 





-_ 
NEW JERSEY 
The Cooper Chevrolet, Penn- 
sauken, reports a total of seventy- 
four used cars sold at its last sale 
and will duplicate the sale at its 
used car lot, 45th Street and West- 


field Avenue. 
o ° 7 


Reid’s Chevrolet Sales, Inc., has 


been formed in Jamesburg to sell 
and service Chevrolet cars. 
Oe » * 


The Capitol Tire Co., Trenton, an- 


nounces the appointment of Fred C. 
Gladstone as executive head of the 
commercial and truck division. 

a 


mw ™ 


, lia i AKRON I 

The Ohio Automobile hadaaiiliee Association is a non-| p, y. ywree » OO of the 
profit corporation, incorporated in the state of Ohio for the | Akron branch of the Cadillac Motor 
purpose of associating together automobile salesmen through- | Car Company, has announced Olds- 


out the state of Ohio and provide means of establishing them- | ™°bile cars will be handled by this 
firm under his supervision by sales 


selves as an organization, enabling them to foster things | ang service organizations separated 
beneficial to them in their vocation, to promote their inter- | from the Cadillac and La Salle sales 


ests, to develop helpful business service, to carry on activities | and service. ee, 
ee 6 tn ——————— 
k 

ments, so that members may be of{ ach salesman making application ear Mo scy ao page crag rnd 
mutual assistance to one another,|for membership in this association : * 

the Oldsmobile line to take on Hud 
and to do all other necessary things| makes out a_ blank. He its 

son-Essex cars. Preparations to 
for the promotion of the welfare and/then thoroughly investigated by a change the name of the company 
ae ee of Hee ee board if investigation as to his char-|anq display the new line will be|{¢ manager, so to speak, of the| tm 1914 Mr. Ordway discovered 
engaged in or connected with the | acter and integrity and if found to grocery business, and he had not! tp 
sale of automobiles in the state of | completed Wann & few cays. 4. J. had the Hudson in service long be- |" et the agency for the Hudson car 
Ohio. (Continued on Page 8) (Continued on Page 7) ‘fore he found that he could sell | (Continued on Page 6) 
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which are furnished by the New Jersey Motor List Company, New Car Division, Trenton, N. J. Metropolitan district figures, compiled by Sherlock & Arnold, New York city, are included 
' Readers desiring county, city or town lists, or lists of owners in any given section may obtain these by addressing any of the three companies. 


A series of brief biographies of outstanding motor car 
and truck merchants. 





F. A. ORDWAY, 
President and Treasurer The Henley-Kimball Company, 


Boston, Mass. 


F. A. Ordway, president of the Henley-Kimball Com- 
pany, that distributes Hudson and Essex cars to the citizens 
of Massachusetts who dwell in the shadow of the sacred cod 
and round about Boston Common for many miles, began his 
business career in a grocery store in Dublin, N. H. He was 
taken into partnership at the age of 20 and shortly there- 
after inoculated by the automobile virus. 

It happened in this way: The “~~ enaiaiieeiaaloia had 
grocery store partnership, after jcars as well as groceries. The up- 


: shot was that he found himself 
much cogitation, decided to invest | wholesale and retail manager of the 
in a motor car for use in broad- 


|W. C. Spear Hudson- 
ening the business of the comparty. | lat icuchiaae, a. = sonex agency 


After looking over a score of differ- Mr, Ordway served in that ca- 


ent makes, Mr. Ordway and his 
’ pacity from 1911 to February, 1913, 
partner finally settled on the Hud- when he went to work as x ie 


son. salesman for the Henley-Kimball 
Young Mr. Ordway was the traf- | |Company in Boston. ee 
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Iowa, Vermont and Washington Comparative figures for January, 1932, will be found on Pages 6 and 7 
STUDEBAKER GROUP WILLYS-OV’D GROUP NON-AFFILIATED MANUFACTURERS 
_ 
ona « = s 3 c ' State 

$ E e £ é s f a = = $s ° = s 8 Totals 

Se. * c 3 3 3 3 § & = = E = *} $e 

s< is ® 3 B | ee&| £)/ El] el gs e A ¢ | 38 

a t n ca - - 5 ae o = = Zz -¥ es = 
Alabama | | 2| 5| 7| 8| 1; 9| | 13| | | | 5| | 2| 3| 2| | 625 
Arizona | | 4| 2| 6] 4| | 4| 1 | | | | | | 7 ] | 183 
Arkansas | 1 9| 4| 14] 11| 2| Bj, 6s | | 8| 1 l q— {jf TF | tm 
California | 10) 153/ 119] 282 | 98) 8] 106 | 51) 44| | 4| 66| 39| 1| ; 87 34 18)” ~—S—(«dAYC~*~*«SS=BA 
Colorado | 3/ 15) 27 45 | 15) 3] 18| 14) | | | 11| 4| | 17| 9| so 2| 1,175 
Connecticut | 5| 10) 15] 30] 9) | 9| 2| | | | 11| 4| 1| 7| 6| _— 923 
Delaware | | 3| 1} 4| 2| } 2] | | | j | 2) } 2| 7 | | +241 
Florida ff. tt © © tC. -— uw ep wo 1| 136| | 4] se. he he 2 3) ~—+*+1,505 
Georgia | | 10) 14| 24] 5j 1] 6| 2) 10| | 1| 6 ©«3/ 1| 2) 3) | 632 
Idaho | 4| | 4| Ce ee | 1| zd | 1| os | 141 
Illinois | 9| 84) 124/ 217| él| 9| 90] «46 | | 10] 54, «59 3) 75] 55, —«dA; 10} 5,909 
Indiana | 1] 83] 65) 149 | 29) 1 30| 13| 11] | | 17| 10; 713} j jCACSSSCBD 
Iowa | 1| 12/ 12| 25 | 21| 5| 26 | 1 l | | 2| 1| | 8| 4| 1| 3, ~+~«di‘*«T78’ 
Kansas | 1| 7| 10 18] 3] 1 — . - | | 6| 3] | 3| 3| 1| 1] 682 
Kentucky i 1| 42| 16| 59 | 25) 2| _ .« a. tase a 8| 6| 7| 1| 2| 1,507 
Louisiana 7 | 20/ 7| 27 | 10) 1 lit ij 12, | | ; «SS 23; —~C=<C«‘2 ij —t“‘(“‘é‘iYO}OC*‘NCSS 
Maine | | 5| 2| 7 | J | | | l 3| | | 7| 3| 2| | 346 
Maryland | 4 28} 19) 51] 64| 4] 65] 2| | | 2 4) 3) | 5} 10) 1; | 1387 
Massachusetts | 14| 47| 68| 129[__—16| i a 6) | ja | SC | 52). ~«216 8) 1] 2,782 
Michigan | 4 83] 29] 116| 28| a. —_— «7 6| ij SE | 6) 28) | _ - io Saf 4,632 
Minnesota | 2) 16} 27| 45, —«16 | 16| 1| | { 2, 10) 25) | 5] 11] 2 - 4 1,333 
Mississippi | | 8| 1| 9 | Nl | 1/ 2/ } | | 2| ] ] ‘| 368 
Missouri | 4 ee ee OCF Cr er 4| 2 +10) 5| 3| 3] 1,296 
a | ae 4| | | a} ee ee | I as 69 
Nebraska | i 15] 10} 26] 12/ z 12 1| 1| | | 3| 1| ' 1| 2) | | 807 
Nevada — a 7 —— i 63=—6hZ | | j l 6 | +120 
New Hampshire | 3] 1| 6] 3| 1| | | 1 1| 1| | | 1| 2) | 171 
New Jersey | 5) 52) 46) 103 i 52 46 103 | i 5 | ee ee a a) | 5| 22 17} “— 24| 30) 11| 33 | 3,047 
eS ee Le ae ae ee _ ‘_— 7 ] td a l 1} 256 
New York | i 100) 284] 431 | 230) 36, —i“‘éi YC CD - 55{ 160] —_—‘110/ 9| 167] 156) 58) 28] _—*11,273 
North Carolina | | 19} 5| 24| 4| . a. -—- = | a 3| | 7| 3! 1} 1,502 
North Dakota | } 3) ae 2| 1| 3| j | j 1 | j y | 2 | 164 
Ohio | 6| 90] 57] 153 | 102; += 4] ~St*~<Ct«é«i*Y 14] 2| | 93° —~C«CAT 13| | 37, ~«32)~S=«d: 13| 4,793 
Oklahoma | | 9} 13} 22 | 6| | 6| 6) 1| | oP l | | 2| 2 | 1547 
Oregon | ] 4| 5| 9| — . ae ] ] | 8 2) ] 3i I 1| | 362 
Pennsylvania | 9| 51| 43/ 103 | 55| 4] 59 | 14| 18| | 7| 37| 47 | 471| 40| 8| 12 4,727 
Rhode Island | 2| a es. | l 1| 2| 4| l 1| 4 1| 367 
South Carolina | j a oe oe ee ee 2| 44) | j 1| 3i ] 2| 4 | | 625 
South Dakota | | 10) 3] a. | | | | 1| | } ij | 1| | 278 
Tennessee | | 12) 14| 26] ifté“‘i w)t*t~<‘C(CCCS#S‘O 1| 45 | | iii 1| 11| 2| | | 1,293 
Texas | 1 54/ 30] 85 | 12} 1] ~ 13] 6| 9| | ; mm 11/ | 17] 14| i| 4,661 
Utah | | 1| 2) ne eee. hs. | 1| 6| | } 4] 1| 1, 1| 225 
Vermont { 1| 1| 1| 3| ee te, ae YY ee 3| me 3| a | 138 
Virginia | i] 24 15) ~~—~=«40*| oe a ee | \ 3 a | 4| 1,209 
Washington | | 24/ on i i ee ee a ae | ‘16| | 4| | 295 
West Virginia | | 8| 7 ee ee ee | | 10} 1 | 2| 3| | | 163 
Wisconsin | 1| 13} 14 28 | 20) ae 1| } | ] 7 oe eel ee 3] 3| | 1,134 
Wyoming | 1| 3| 6| 10| 2| | 2| | | | 2| | 1| 2| | | 185 
Dist. of Columbia | ——«&*‘Y a 8a wf 17/ qj 21 1| 1 j 2| 10) 21| | 13} 7 1| 848 


] 
Line Totals | _138| __—-:1191|__1199/ [__1010} 102 | __255) 435) 6| 126, _—~678|_—«483| 22) 755} 523! _—«:199|_~—S1964__——79,821 
Group Totals ; | | | 2528 | { | 1112 | | 4 | i bey | | | i 1 ¢ 49 
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CENT vo a Ser re cis eace 


According to The Autocar, a centrifugal clutch with 
many valuable features has been evolved and patented by 
Noel B. Newton, a director of Newton & Bennett, Ltd., manu- 


facturers of hydro-pneumatic shock absorbers. 


The clutch 


has been fitted experimentally to a well-known six-cylinder 
. car and since has covered some 6,000 miles. 


An 
automatic action enables the car to 
be stopped and restarted solely 2 
using the brakes and accelerator, i 
being unnecessary to go into a 
The design is such that the driver 
can declutch at any time—as when 
gear-changing—simply by depress- 
ing the usual pedal. 






wignt 
BACK PLATE 
Fitteo TO 
PLYWHEEL) PLATE 
CENTRIFUGALLY 
CONTROLLED 









Cwicu 


PLarcs H 


SHAFT CENTRELINE A 


If the driver declutches while the | 
car is traveling fast, holding the 
pedal down for a few seconds until 
the engine idles, the clutch will con- 
tinue to run _free after the pedal 












outstanding feature is that*— 








has been released, so allowing the 
car to coast in gear. 

At any time a permanent connec- 
tion between the engine and trans- 
mission can be regained, however, 
simply by opening the throttle. As 
| the engine speed increases, the cen- 
trifugal action causes the clutch to 
pick up, and this it does without 
grab or shock. 

It is difficult to imagine that the 
power is being transmitted by a 
| frictional mechanism, the take-up 
| being so gradual and sweet. When 
| getting away from a standstill a 
|gear is engaged, and then, as the 
accelerator is depressed, the engine 
speed increases to about 550 revolu- 
tions per minute before the clutch 
plates begin to make contact. Be- 
tween this speed and 1,030 revolu- 
tions per minute the load on the 
clutch plates gradually increases, 
| slip progressively diminishes and the 
|car moves off. 
| At higher speeds the clutch re- 
mains fully engaged, but the driver 
can at all times declutch by using 
the pedal. Naturally, the speeds 


(Continued « on Page 8) 


BIOGRAPHY 


(Continued from Page 5) 


OFFICIAL ON FEES for the state of Maine was open 


(Continued from Page 1) 


and he promptly applied for it. He 
got the agency and started business 
under his own name, F. A. Ordway, 


when he moved up to the job of 
president and added treasurer to his 
activities, just for good measure. 

F. A. Ordway is now 46 years old 
and is probably one of the oldest 
Hudson dealers in point of service 
that the country can boast. The 
Henley-Kimball Company’s territory 
extends over the states of Maine, 


share of taxes for general support|in April, 1914. He stayed in Maine} Vermont, New Hampshire and east- 


of government in Federal and state | until August 1, 


excise tax, and property taxes on 
equipment and real estate used in 
their business and in income taxes,” 
said Lawrence. 

He pointed out that the nation- 
wide average license fees and gaso- 
line tax payment on a _ three-ton 
truck operated by its owner to carry 
his own property had increased from 
$81.28 in 1923 to $147.91 in 1928 to 
$161.27 in 1930 and finally to $332 in 
1932. A similar truck in common 
carrier service transporting goods 
for hire on fixed routes and sched- 
ules and naturally burning more 
gasoline on its increased mileage 
had paid an average tax of $145.56, 
$373.12, $458.78 and $521 during the | 
corresponding years. 

Closer co-operation among motor 
truck operators in combatting ex- 
cessively restrictive legislation, pro- | 
moting better truck driving and im- 
provement of business practices 
through the Motor Truck Club were 
urged by Lawrence and representa- 
tives of the Chamber of Commerce 
in Fall River and New Bedford, who 

| also addressed the meeting. 


KUNKEL ASSETS SOLD 
Hart, Mich., April 4.—Sales of as- 
|sets of the defunct Kunkel Manu- 
facturing Company, manufacturer 








sories, was consummated March 31. 
The plant, appraised at $100,000, was 
'auctioned by the receiver. 


of automobile heaters and 4 


1915, when the 
reer enna mn + saan are ARLE ANS 





F. A. ORDWAY 


chance to buy out Mr. Henley’s stock | 
in the Boston agency came along. 
Young Mr. Ordway instantly grasped 
opportunity and became vice-presi- 
dent of the Henley-Kimball organi- 
zation. 

Ordway remained as vice-presi- 
dent of this company until 1929, 


ern Massachusetts. In addition to 
the business of the Henley-Kimball 
organization, Mr. Ordway has an in- 
terest in the Hudson agency at 


a Mass., and Hartford, 
SECOND QUARTER RUSH 


FOR LICENSE PLATES 


Boston, Mass., April 4— About 15,- 
000 newly-registered automobiles are 
expected to be on the road as a 
result of two busy days at the Reg- 
istry of Motor Vehicles and its 
branches. Prices of plates are re- 
duced proportionately each quarter. 

Nearly 2,000 sets of plates were is- 
sued over the counter at the Com- 
monwealth Pier headquarters, and 
the office there was kept open more 
than one hour past closing time to 
accommodate the people who wanted 
phates. 

Branch offices reported a similar 
rush and officials of the registry 
said they expected about 15,000 ad- 
a cars on the road this week. 


| MINNEAPOLIS SHOW SALES 

TOTALED 300 DURING WEEK 

Minneapolis, Minn., April 4 
(UTPS)—Success of the annual 
automobile show which closed Sat- 
urday evening is based on the sale 
during the week of more than 300 
cars valued at $255,000. 


- 


FINAL REVISION, COMPLETE NEW PASSENGER 


This table is repeated for compartive purposes onf¥ 























































































































































































HUDSON GROUP 



























































CHRYSLER GROUP FORD GROUP GENERAL MOTORS GROUP 
. oe : : 

o a 3 3 sg 3 3 = } & 

EB | @ 2 $ s|/&|]a4| & 3 4 

A 2 | = § 3 2 4 3 3 3 

3 a Gu p Oo o 3 = ~ 
Alabama, 1932__| 10! 19) 46) 100 | 122 | 122] 41) 2! 327| | 10} 33] 413 | 16| 2 18 
Arizona, 1932 | 4 15) 33 | 24) 2) 26 | 21| 1 83] 1 4 5] 4, ti 2) 5 
Arkansas, 1932 |  —-27|—S'—i a 152 | 491| a 493 | 68; 3| 761| | 7| 38| 877] 2) 1) 3 
Caliiornia, 1932 | 208 225). 246 348 1027 | 621 31) 652 | 343| 82} «1444 49) 126] 255) 2304 | 107] 85| 192 
Colorado, 1932 | 47 18 68 145 278 | 490) 490 | 139} S|] 33; «4 931] 28) 19) 47 
Connecticut, 1932} «214 14) 43) 69, 140 | 92) 2) 94 | 127] 23) 335) 7 37] 79| 608]; —«32| 5) 37 
Delaware, 1932 | 9, 1| 5) 12 27| 33, 2) 35] 21) 4, 101| 3) ij 24) 164} 4) | 4 
Florida, 1932 | —34 7 25) 137 203 | 301) 5| 306 | 90) 4) 800; 4| 9} 69) 976 | 41| 14| 55 
Georgia, 1932. | 25 9 57) 74 165 | 352 5 357 | 105) 1i| 797| 4| 39) 78) 1034, —S=«CCG 15} 31 
Idaho, 1952 | 3 3) 13) 7 26 | 55) | 55 | i1| | 87| | ij 8) 107}. —~—S=«S 1) 3 
Illinois, 1932 | 104 120 172) 323 719} 253, 18) 271] 378) 51) 2037] 34} 206) 257] 2963 | 84) 44) 128 
Indiana, 1932 | 38 51) “80; ~—«238) 407 | 345) 3) 48, «i184 8} 1225] —. | 99) 148) 1664 | 74, ~~—«38) 112 
Towa, 1932 | Ss a 39)~=«<“i«‘ SC‘(i«éi YC 183,46) 2]; +532) 1| 28) 68) 677] wa. 6 40 
Kansas, 1932 | 7 12 34 61 114] 266 ij 267 | 66) 5| 423; 1 19) 44, 558 | 22| 11} 33 
Kentucky, 1952 | 36 22 41) 83 182 | 172 3 175 | 32 | 3| 440] | 18} 35] 528 | 27] 11 38 
Louisiana, 1932 | we 4 37, ~ 31 74] 140, | 140| 56| 2; «#54 1| 9 ~—SCtC«C 43, 24. 2 4 
Maine,1932 sf 2| 12 29) 50] 70) 1| 71 | 42) 4 125| 3} 16) 24| 214] 20) 7| 27 
Maryland, 1932, | | re 3 36, 35) 87} __—:188) | 188 | 65 5| 646 2) 14 98) 830] 28) 15) 43 
Massachusetts, 22 37) 12). +87 144 280, 442) 7] 449 | 293) 22; =: 1036 30| 117; 209) 1712 | 144| 53] 197 
Michigan, 1932 | _36) 40) 118; 122) 316 | 555) 44, 599} 254] 34; 1492) 10} 261) 300; 2351 | 304) 116) 420 
Minnesota, 1932 | _22 13} 26 62) 123 | 204) j 204 | 87] 3] 595) 3} 34) 47 769 | 10 9, i9 
Mississippi, 1932 | 1 3 5 16 25 | 81 2) 83 | 8| | __-280| ] 3) 4| 295 | | | 
Missouri, 1932 | 18, 21 41) 86, 166 | 249) } 249 | 66) 15) 738) 8} 30) 59 916 | 16| 6| 22 
Moniana. 1932 | 6 1 3 5 15] 19) 19] 14 45) | i| 2) 62] | | 
Nebraska, 1932 | 13 l 27 50) 98] 299) 2) 301 | 44 ij 541| 23) 39| 648 | 9) 3| 12 
Nevada,1%2 [8 | 4 4 11| 15 } 15 | 14) 1) 35] } j 2| 52] 1] 1] 2 
N. Hampshire, °32 | 4 ry 6) 13) 27 | 51) | 51| 25) 1) 72 1} 15) Ty 130 | 12 3) 15 
New Jersey, 1932 | 92) 38) 88 197) 415] ‘Sil 14) 525 486) 57| 1616, 34] 154| 188 2535 | 106 33] 13 
New y Mexico, '32_ | 5 | ik 26, i 61) \ se ! 35| | 97) | 3} 5| 141} 1| | 2 
New York, 1932 | 190 134 309 705) 1338]: 975) 43) 1023|~_ 1309) 108; 3692 62 263) 413) 5847 | 269] 89) 358 
No. Carolina, 1932 | 17) 7 56) 69, 149 | 277] 277] 34) 3) 582] 3] 16) 48| 686 | 33] 17/ 50 
North Dakota, ’32 | Rae 12; iil 28 | 53) l 53[ 8 { 119) ] 2} 5| 144; 1 2 
Ohio, 1933 | 61 84) 1338) 244) 527 | 726] 10} 736) 213; 22] 1587] 139) 322 2298) ~—«:172| 50) 222 
Oklahoma, 1932 |  —277 l 61,57 147] __—«282 1 283 | rn ee) 2) 20| 57] 918 | 11| 4 i5 
Oregon, 1932 | 11 9) 13 34 67|__—:108 2; 110,35) 2j «234 2| 14; 27| 314, —“‘(i‘( ytSt”SC*S 14 
Pennsylvania, ’32 | _163| 80| «176 410 829] 1057 10) 1067 | 514| 54) 22397 45-133) 242 3227} 128) 58| 186 
Rhode Isiand,1932| 9 5, 9 16 _39[ 8 28 | 44, 3} —«:107 za, «4 31) isif i} if 12 
So. Carolina, 1932| 8 6) 13) 26) 53, ‘122 1 123, «8 | _363) 2| 6) 24) a4; —CS*sT:Cti‘C‘SS 12 
So. Dakota,1932_ | «SG Bi 8) 13) 35] 56 ij 57 | 17 | _:128) | 13} 14) 172 | 3] | 4 
Tennessee, 1932 | 7 12 43 85 160 | 154 1) 155 | 40 | 3| 547| 2| 12| 29) 633 | 16} 6) 22 
Texas, 1932s 35 127] 140 373 | 851 7 858 | 275) 18} 2021) 7| 36) 141) 2498 | 35) 20] 55 
Utah, 1932 — 1| 3] a l 79 | 17 | 100] j 4) 8) 129] 7 2) 9 
Vermont, 1932 | 3| 7 4 14] 8 | ~ 29] 16 51) | 6) ll 84] 10| 2| 12 
Virginia, 1932 | 44) 36,7] 138) 289| 653) rT 654 | 110/ 8} 1021) 5| 26| 96| 1266 | 31| 25) 56 
Washington, 1932 | 17 35 34 99 185{—s«i93,=~*=<C<C*‘<‘“St*‘“<;i;C<«‘CN SCS 2; ~—=«358) i; 36) oo|  o4i) 2 14 41 
West Virginia, ’32 | 18| | 37 48, 110{—«*1:35, 1 136} 35| 1 273) 3} 8) 40) 360 | 12 7 19 
Wisconsin, 1932 | 29) 31] 41] 104) 205, ~—-353, 3) 361] 134] 10; 909, ~«~=C~SC=<Ct‘:‘«ST 96) 1222 | 60! 25| 85 
Wyoming, 1932 | 6) 2] ry 23) 35] 66, | 66 | 15 | ij 87 ij 4| 8) 116] 6| | 6 
Dist. of Col., 1932 24 21| 51) 52, 148] io 72| 8) 424) 2i 50) 34 640 27] 10 37 












Line Totals,’32 | 1574; —_—:1176/ 
Group Totals, ’32| | | 
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Dodge Presents Suggested 
Line of Beer Truck Units 


(Continued from Page 7) 


tation costs low. For it is well 
known that one of the greatest 
wastes in truck transportation comes 
from the unsuitability of the unit 
to the work it is called upon to 
perform. 


CITREON AUTOMOBILE 
PLANTS RESUME WORK 


feature designs, each of them 
capable of being put into immediate 
production in the three plants de- 
voted to the manufacture of Dodge 
trucks. 

That the beer industry is keenly 
alive to the advantages of motor 
tramsportation is shown by the 
many inquiries that come to us. 
Brewers realize that the efficient 
use of trucks will extend their op- 
erating ranges and enable them to 
dispense with costly branch depots 
within 100 miles of the brewery. 
The use of care in the selection of 
truck types particulariy suited to 
serving breweries will be an im- 
portant. factor in keeping transpor- 


side and two in the rear. 


Paris, April 4—The Citroen auto- 
mobile factories, which have been 
closed since Thursday, when the em- 
Ployees were docked out because 
they would not accept a 10 per cent. 
salary cut, will open tomorrow, it 
was announced this evening. 


(Continued from Page 5) 
Akers will continue as president of 
the new company, which already has 
started the servicing of Hudson- 
Essex cars. 





* * 


The Cadillac branch has added 
J. F. Doerr to the sales force and 
several Oldsmobile men to its service 
force. Doerr, formerly with the 
Akron Oldsmobile Company; Ed 
Woods, well known in the Oldsmo- 
bile service field, will be in charge 
of the Olds service at the Cadillac 
branch. 


* 


The Summit Motor Company, suc- 
ceeding the Cope Motors, Inc., of 
Barberton, will transfer its Chevro- 
let business to 247 West Market 
St. this week. The Chevrolet fran- 
chise for Barberton is being taken 
over by the B and W Garage. A 
sales force using some of the former 





can be carried with this Dodge-designed six-wheeler body, 128 inches 
long and 7914 inches inside. Thirty-six cases will cover the floor, total 
pay load being 8,000 pounds, or approximately 180 cases 








FIG. 5—Dodge Stake Brewery Truck—Of the wheelhouse type, provid- 
ing low loading height. Two removable gates are provided on each 


This body may be had in three sizes, for 80 
and 120 case capacity, on 1'¢ and 2 ton chassis, respectively 





Dealer Activities 











Cope Motor salesmen is now being | 


formed. 
- * - 


Plans to handle Chrysler cars are 
being made by L. E. Cline at the! 
North High Moters, 41 Uorth High 
St., Akron. He plans to open shortly. 

7 * * 





Dealership of the new Continental | 
ears has been awarded in Akron to 
Raymond Congleton, who is open- 
ing his sales and service department 
at West Market and Valley streets. | 


* * * 


MASSACHUSETTS 


The Franklin Motor Car Company, 
Boston, believing in hitting the mar- 
ket when buying interest is at the 
peak, has started a great stock re- 
duction sale, which will continue all 
this week, C. A. Hynes, used car 
manager, states, During the past two 
days several hundred people have 
been inspecting the cars at the new 
outdoor salon, directly in front of 





coln division of 
Company announces a special salon 
| display of Lincoln V-12 cars at the 
showrooms on Memorial Drive, at 


‘sume his duties about April 1. 
lother officers of the corporation 


7 


the showrooms at 596 Common- 
wealth. Ave. And a number of sales 
were made. * * *# 


Manager J. F. Keating of the Lin- 
the Ford Motor 


Cottage Farm Bridge, Cambridge, 
all this week. The large showroom 
allows a comprehensive exhibit. 

. . * 


Asa C, Cregar, New England zone 
manager, De Soto Motor Corpora- 
tion, attended the sales meeting at 
the Hotel Statler, Detroit, Tuesday 


noon, 
* €¢ @ 


The Grove Hall Chevrolet Com- 
pany of Roxbury is using a Sunday 
radio broadcast over WAAB, in ad- 
dition to its newspaper advertising, 
to dispose of its used car stock. 

~ * . 


T. W. Donnellan and J. W. Phil- 
brick, tire salesmen in the Boston 


| district of the B,. F. Goodrich Rub- 


ber Company, are among fifty mem- 
bers of the Goodrich nationwide 
sales organization who have been 
awarded bonuses for exceptional 
sales results during 1932, it is an- 
nounced by L. L. Black, Boston dis- 
trict manager for Goedrich. 


M’LEOD TO SUCCEED 
CARPENTER WITH MULLINS 
Salem, O., April 4.—The resigna- 
tion of W. P. Carpenter as treasurer 
of the Mullins Manufacturing Com- 
pany has been announced by Clifton 
Reeves, vice-president and secre- 
tary, following annual meeting of 
the board of directors. Carpenter 
will be succeeded by Andrew McLeod 
of Maplewood, N. J., who will as- 
All 


have been re-elected for the ensuing 
year. 


CAR REGISTRATION STATISTICS, JANUARY, 1932 


Figures for January, 1933, will be found on Pages 4 and 5 
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NON-AFFILIATED MANUFACTURERS 
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CENTRIFUGAL CLUTCH DEVELOPED 
mt ENGLAND 


(Continued from Page 6) 


which we have quoted can be varied, 
within limits. 

A detail worth mentioning is that 
when the clutch is disengaged at 
low engine speeds there is no drag, 


and therefore any gear can be en- 
gaged quite freely. It also follows 
from this characteristic that when 
Starting the engine there is no gear- 
box drag to overcome. 

The mechanism is quite compact 
and will fit into a normal clutch 
housing without difficulty. It is 
stated that the cost of manufacture 
would be but little more than that 
of a normal clutch. The way in 
which the device operates is made 
clear by a diagrammatic section re- 
produced (not to scale), which shows 
just the essentials. In the actual 
clutch six weights and _ twelve 
springs, in all, are employed. 

A number of frictional 
plates is arranged between a pres- 
sure plate and a back plate fitted to 
the engine flywheel. The springs 
which normally hold the pressure 


plate in contact are mounted on a} 


third plate, which, within limits, can 
Slide endwise under the control of 
the centrifugal force created by the 
weights. A second set of springs 


tends to keep the back plate and | 


the controlled plate apart. At low 
speeds the springs exert no pressure 
upon the driving plates. 

As the speed increases, the cen- 
trifugal forces gradually move the 
controlled plate toward the back 
plate, overcoming the outward pres- 
sure of the outer springs. An in- 


‘AUTOMOBILE SALESMEN 
IN OHIO ORGANIZE 
ASSOCIATION 


(Continued from Page 5) 





be the proper type of salesman, his 
membership is then passed, and he 
is advised accordingly. Forwarded 


from the general offices is an identi- | 


fication card. In addition to this he 
receives an active membership cer- 
tificate. The fee for each member 
is $10 a _ year. Each member 
will also receive a weekly bulletin 
advising him of any interesting 
items that occur during the week. 
Dealers are also eligible to honorary 
membership in this association, the 
fee is $5 a year. 

The general offices will extend a 
service to all dealers enabling them 
at all times to obtain confidential 
information regarding 
When a salesman is recommended 


to a dealer by the association, he | 


clutch | 


salesmen. | 





| 








| 


| 





positively knows he has_ been 
thorough!y investigated. A record | 
will be kept on file at the offices 
covering each salesman and the 


files are open at all times to the| 
dealers. Each dealer will receive an 
honorary certificate. 
The officers of this 
are automobile men, 
bach, the president of the asso- 
ciation, is also president of the 
Wellington Motor Sales Company, | 


association 
E. C. Mur- 


Pontiac dealers in Wellington, O.; | 
F. D. Hoskins, vice-president of the | 


association, is owner of the Hoskins 
Motor Sales at Burton, O., 
Plymouth and De Soto cars; C. W. 
Doctor is secretary of the assoccia- 
tion, and has been in the automo- 
bile business for the last fifteen 
years. He came to Cleveland from 
New York, where he was branch 
manager for the Durant Motor Car 
Company. When Mr. Doctor came 
to Cleveland he was wholesale repre- 
sentative for the Peerless Motor Car 
Company until it discontinued oper- 
ations, and then was. wholesale 
manager of the McDonough Motor 
Company, Plymouth and De Soto 
distributors in this territory. He 
held this position until recently, 
when he accepted a position with 
the Ohio Franklin Company, dis- 
tributors for Franklin cars, as their 
wholesale manager, which position 
he held until he resigned to accept 
the position with this association. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING 


selling | 








creasing nipping effect is then pro- 
duced by the pressure plate until, 
eventually, the full force of the 
main springs is exerted. At this 
point the controlled plate comes 
against a stop, limiting further 
movement, so that, no matter how 
great the. centrifugal force may 


eventually become, the clutch plates | 


experience only the normal spring 
load. From this it also follows that 


| the pressure plate can be withdrawn 


by the pedal at any time. 

Various refinements, not shown in 
the diagram, have, of course, been 
employed in the actual design, in- 
cluding a neat oil dashpot to cushion 
the engagement. The weights em- 


ployed weigh. only a few ounces 
apiece. 








Revised 
schedule of 


APRIL 15 
MAY 13 
JUNE 17 
JULY 15 
AUG. 5 and 
AUG. 26 
SEPT. 16 
OCT. 14 
NOV. 11 
DEC. 16 


MISSING ON AKRON 


(Continued from Page 1) 


up hope today as the navy and coast 
guard continued the frantic search 
for the missing seventy-three out of 
seventy-seven men who were aboard 


the Akron when she left Lakehurst 
Naval Air Station on her ill-fated 
| cruise. 

Mr. Masury has long been active 
in the work of the Society of Auto- 
motive Engineers and the American 
Society of Mechanical Engineers. 
He is now chairman of the ordnance 
advisory committee of the society, in 
co-operation with the ordnance de- 
| partment of the United States Army, 
in which Mr. Masury. holds the rank 
of lieutenant colonel. 

Mr. Masury crossed the Atlantic 
on the Graf Zeppelin in 1929 and 
was aboard that ship when it was 
forced to return to Frederickshafen 
after meeting’ difficulties over 





Brewers, 


Truck Issues 


France on its way to America. A re- 
port of this experience was written 
by Mr. Masury in the September, 


° 


° 


1929, issue of the S. A. E. Journal. 
Mr. Masury is 50 years of age and a 
graduate of Brown University. 


PLYMOUTH SALES FORCE 
APRIL OUTPUT UPWARD 





(Continued from Page 1) 


shipments during the first half of 
March to a low ebb and we were 
unable to make up for this during 
the latter half of the month,” said 
Mr. Moock, “with the result that 
Chrysler Motors dealers sold con- 
siderably more cars in March than 
we were able to replace by factory 
shipments. 

“Meanwhile, retail sales in all 
parts of the country are mounting 
daily and so are orders on hand at 
the factory.” 


CLASSIFIED ADVERTISEMENTS 


IN THE AUTOMOTIVE DAILY 


NEWS BRING RESULTS 





TRUCK ISSUE 


* 


Contractors and 
Owners of 1,500,000 Business 
Vehicles Will Get the Issue of 


April 15 


Fleet owners having 10 or more vehicles, 27,000 
names, will receive the truck issues. Personally 
addressed copies to the Machol list. 
Automotive Daily News can provide such wide 
extra distribution at no additional cost to the 


advertiser. 


If you want to reach not only those owners but 
exclusive truck dealers, important bus operators, 
8,000 passenger car dealers and important 
factory officials, use that issue with a page at 
$350; half page at $175 or a quarter page at $87.50. 


Forms close 2 days preceding publication. 


motive Baily News 


H. A. TARANTOUS, Bus. Mgr., 350 HUDSON STREET, N. ¥Y. C. 
DETROIT OFFICE: Geo. M. Slocum, Manager, Fisher Building, Detroit, Mich. 
WESTERN OFFICE: Willard R. Cotton, Manager, 333 No. Michigan Ave., Chicago, Ill. 


+ 





GRAHAM REPORTS 
SALES UPTURN IN 
ENDING OF MARCH 


(Continued from Page 1) 


body plant and the Warren Ave- 
nue factory, augmenting the work- 
ing organizations which were held 
at these plants during the financial 
holidays, R. C. Graham, vice-presi- 
dent, announced. 

The daily production average 
established prior to the bank crisis 
is being exceeded at present, Mr. 
Graham said. 

“Our distributors and dealers,” 
Mr. Graham stated, “are reporting 
a return to the activity that marked 
our business in January and’ early 
February. Show room visitors are 
increasing in numbers, and our sales 
organization definitely is optimistic. 
Everything considered, I believe that 
April, generally the best month of 
the year, will prove to be a satisfac- 
tory one this year.” 
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